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According to the National Financial Educators Council, the lack of financial

literacy in America costs us over $415 Billion in 2020.  This breaks down to a

cost of $1600 per person.  Our objective is to eliminate financial literacy and

to help bring ease to the tough conversation of money.

INTRODUCTION

Lean into the challenge of creating a financial plan and
you will find that not only will your financial unity

increase but so will you relational intimacy.

The journey to financial and relational freedom is worth the hard work and

tedious process you are embarking upon.  Whether you are married or going

through this with an accountability partner, be open and be honest and

whatever you do, do not quit.  In this first section dive into what you believe

is the purpose for your partnership.  Your partner is not just there for sex but

to help you become all you were purposed to be and do in the world.  What

area do you think your partner is designed to help, financially and

relationally?  It is ok to not know yet, but if you don't know come back to this

after you have completed the rest of this workbook.

Besides faith,

nothing is more

important to our

success than our

ability to handle

wealth effectively.
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What is the current state of your money?

STATE OF YOUR MONEY



What is the current state of your relationship?

STATE OF YOUR RELATIONSHIP



What is the purpose of your money?

PURPOSE OF YOUR MONEY



What is the purpose of your relationship?

PURPOSE OF YOUR RELATIONSHIP



VISION

Without a vision, people perish.  In this section, you will write out what

you want with your money and in your relationship.  If your vision

includes a downtown penthouse and a bank account with two years of

expenses saved - write it.  For your relationship, if you are to be able to

take one vacation per quarter or retire at 45 - write it.  The purpose of

the vision is to guide every next step and to make sure you and your

partner are on the same page.  In my book, Surviving Relationship

Storms I write, the vision God has for your life is something another

person cannot give you but it is something your partner needs you to

have. And to be honest, having a vision for your life is something you

want before you choose who you will be in a relationship with. Knowing

your vision helps you know the type of person you want; you will have a

better grasp of who you can and cannot be with. 

Financial and
Relationship
success can only
happen if there
is a vision of
what success is.  
Have a vision.
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What is the vision you have for your financial future.

1

2

3

4

5

FINANCIAL VISION

What are your top 5 financial values?



What is the vision you have for your relationship future.

1

2

3

4

5

RELATIONSHIP VISION

What are your top 5 relationship values?



TELL YOUR STORY

The way we show up in our relationships and with money comes from

somewhere.  Often we relate to one another and to money through

our experiences or through our trauma.  If you are like me, you do not

do well in a relationship that has a lot of yelling because in my

experience, yelling was a precursor to breaking up or to a

relationship failure.  When it comes to money I use to hoard

deodorant because during my first semester in college, I had no

money and had no deodorant for a few weeks and this traumatized

me so much that I use to buy two bottles of deodorant anytime I went

to the store (imaging having 20 bottles of deodorant and thinking

you needed more).  Write down your story and tell your partner your

story.  This story will help your partner understand and help you

understand why you relate to each other and money the way you do.  

And partner, listen for understanding and not judgment. 

 Understanding the "why" of your partner should help you as you

begin action planning later. 

Each of us has a unique

story that influences the

way we show up in

relationships and the

way we spend/save

money. 
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MONEY STORY



What truths have you created from your story and how do

these truths cause you to how up in relationships?
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MONEY STORY

What do you want to change



What did you hear from what your partner said?

1

2

3

4

5

MONEY STORY

What do you want to change



RELATIONSHIP STORY



What truths have you created from your story and how do

these truths cause you to how up in relationships?
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RELATIONSHIP STORY

What do you want to change



What did you hear from what your partner said?
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RELATIONSHIP STORY

What do you want to change



What are your 1, 5, and 10 year financial goals

FINANCIAL GOALS



What are your 1, 5, and 10 year relationship goals

RELATIONSHIP GOALS



ACTION PLANNING

Now that you have come this far, it is time to come up with an

action plan.  When working through this plan remember; this has

to be a plan you can execute not a "wish" plan.  If getting out of

debt in 2 years is a "wish" meaning you lack the resources and

discipline to do it, DO NOT DO IT.  Find a plan that is doable for

your life and your resources.  This does not mean you cannot

complete the plan faster if you add resources but do not set

yourself up for failure just for the sake of putting what looks good

down on paper.  Remember the plan must be S.M.A.R.T.  

S - SPECIFIC GOAL, 

M - MEASURABLE GOAL, 

A - ATTAINABLE, 

R-RELEVANT, 

T - TIME SENSITIVE.  

A good action step looks something like this: Pay off a $500 Credit

Card Balance by paying $74 over the minimum payment every

month for the next 4 months.  That $74 will come from reducing

my fast food expense. 

Be creative in your action planning.     

We would be amazed at

just how much we can do

and how far we can go if

we had a good plan and

the discipline to follow it!
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Based on the previous goals, what action steps need to be

put in place to achieve the goals?
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ACTION PLANNING

For each step listed above attach a time frame to each action.



Based on the previous goals, what action steps need to be

put in place to achieve the goals?
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ACTION PLANNING

For each step listed above attach a time frame to each action.



RETIREMENT

You have created a vision and have discussed the current state of

your money and your relationship.  Congratulations!  If you did the

previous sections correctly there were probably a lot of

uncomfortable conversations and revelations about yourself and

your partner (if you did this with someone).  Those uncomfortable

conversations and revelations should bring you closer together

because now, certain things make sense.  Statistics show that over

60% of couples do not like discussing money with each other and

say it is one of, if not the biggest issue in their relationship.  This

largely happens because the conversations you just had, do not

happen and because couples don't take the steps you are about to

take.  So again, congratulations.  Now, let's discuss the next part:

roadblocks to making your collective financial vision a reality.   By

roadblocks I want you to list out all of the things standing in the

way of you accomplishing your vision.  Are your roadblocks a lack

of time and knowledge?  Are your roadblocks, not enough money,

and an abundance of student loans?  List your roadblocks  

Financial and Relationship

success comes from

people deciding that

what some call a road

obstruction is just a road

block, and they go around

or through the blocks.
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QUESTIONS TO GET STARTED

At what age do I plan to retire?

How much money will I need to retire?

What do I want to do in retirement?

How will I pay for medical expenses in retirement?

How much do I need to save to meet my retirement needs?

What expenses do I need to eliminate before retirement?

How will I be taxed during retirement? 



What do you want retirement to look like?

RETIREMENT PLANNING



Based on the previous action steps which are the most

important and put them in the order they need to be

accomplished.
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ACTION PLANNING FOR RETIRMENT

For each step listed above attach a time frame to each action.



END OF LIFE 

End of life planning is where you decide what financial legacy you

want to leave for your loved ones.  It is also a time to discuss how

you would like your final moments to be.  How much insurance do

you want left for your family and who are the beneficiaries?  How

would you like your family to handle your burial?  If applicable, will

your children have money to pay for college?  How will the house

be paid for?  Will your income be replaced?  Do you have a Will in

place?   These are just a few questions to answer.  The best time to

answer these questions is now.  So when the time comes your

family will not have to deal with the pain of losing you and the pain

of trying to figure out what to do without you.  This is also a good

time to discuss your medical wishes: who will make decisions for

you if you are incapacitated, if you are alive because of machines

do you want to be left on the machines?  These are hard

conversations to have but are necessary to know. 

Live a life that leaves a

financial, emotional,

spiritual and mental

legacy for those who you

impact.
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QUESTIONS TO GET STARTED

If you become incapacitated, how would you like to live out your

last days?

What do you want to be remembered for?

What are your thoughts on burial vs. cremation?

Have I made my estate distribution plans clear and are they in a

legal document?

How do we split up our assets and estate?

Do our bank accounts have beneficiaries?

How much money do we want to leave our loved ones?

Where are the documents for insurance policies, retirement

accounts, and investment accounts?



What do you want the end of your life to look like?

END OF LIFE PLANNING



Planning for the end of life can be uncomfortable but

necessary, what needs to be done to prepare for end of life.
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ACTION PLANNING FOR THE END OF LIFE

For the above attach an action and time frame to each action.



ROADBLOCKS

You have created a vision and have discussed the current state of

your money and your relationship.  Congratulations!  If you did the

previous sections correctly there were probably a lot of

uncomfortable conversations and revelations about yourself and

your partner (if you did this with someone).  Those uncomfortable

conversations and revelations should bring you closer together

because now, certain things make sense.  Statistics show that over

60% of couples do not like discussing money with each other and

say it is one of, if not the biggest issue in their relationship.  This

largely happens because the conversations you just had, do not

happen and because couples don't take the steps you are about to

take.  So again, congratulations.  Now, let's discuss the next part:

roadblocks to making your collective financial vision a reality.   By

roadblocks I want you to list out all of the things standing in the

way of you accomplishing your vision.  Are your roadblocks a lack

of time and knowledge?  Are your roadblocks, not enough money,

and an abundance of student loans?  List your roadblocks  

Financial and Relationship

success comes from

people deciding that

what some call a road

obstruction is just a road

block, and they go around

or through the blocks.
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List all of the roadblocks keeping you from reaching your

financial vision.
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ROADBLOCKS

What are a few solutions to your roadblocks?



NOTES



NOTES



CONCLUSION

There are a few other questions I hope you have answered that will

help: for couples who is the best person to execute the financial

plan, is this plan equitable what does financial unity look like to

you, how does it change your home responsibilities?

During this process commit to being honest with each other,
make sure this is as fun as possible and be patient.  Always
remember to be practical and logical but acknowledge the
emotional toil every decision in this process brings you and
your partner.

Visit this plan often and do not be afraid to make adjustments as

life changes.  If you need more help feel free to book an

appointment with me (Winfred) or with a local Financial Advisor.


